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IN  MEMORIAM 

I  SEE  that  John  Thomas  Underwood  died  at  the  age  of  eighty,  and 
reading  tlie  story  of  his  life  reminded  me  of  how"  recent  a  thing  the 
typewriter  really  is.  We  take  onr  machines  so  for  granted,  yet  it  was  as 
late  as  1896  that  the  first  practical  visible  writing  machine  was  manufac¬ 
tured. 

The  very  first  typewriters,  yovi  see,  were  blind,  that  is,  the  person  who 
operated  the  machine  couldn’t  see  what  was  coming  out  on  the  paper. 
This  was  not  very  practical,  since  mistakes  couldn’t  be  fixed  until  the 
entire  sheet  had  Ijeen  removed  from  the  machine.  Mr.  Underwood  real¬ 
ized  that  this  type  of  typewriter  would  never  have  a  wide  use,  so  he  went 
to  work  and  developed  the  visible  writing  machine  .  .  .  the  kind  we  use 
today,  although  onrs  have  been  much  improved,  of  course. 

Mr.  Underwood’s  father  was  a  chemist  who  specialized  in  inks.  He  was 
very  famous  in  his  day.  In  1872  the  elder  Underwood  brought  his  family 
from  London  to  America  ...  to  New  Durham,  New  Jersey,  to  be  exact. 
The  two  men  set  np  in  the  ink  business  there  and  were  extremely  success¬ 
ful. 

After  his  father  died,  John  Underwood  moved  to  Brooklyn  and  it  was 
there  that  he  started  work  on  his  visible  typing  machine.  He  had  time  to 
experiment  then,  because  the  ink  business  was  prospering.  By  1915,  he 
had  the  largest  and  most  complete  typewriter  factory  in  existence  and  he 
manufactured  machines  for  almost  every  foreign  language,  too.  He  re¬ 
tained  an  active  interest  in  the  company  until  the  time  of  his  death. 

It  is  really  to  Mr.  Underwood  that  we  owe  our  modern,  efficient  busi¬ 
ness  methods,  as  well  as  other  benefits  too  numerous  to  mention.  The 
manner  in  which  the  typewriter  changed  tlie  course  of  history  is  a  vast 
subject  .  .  .  hut  some  of  the  story  must  he  visible  to  anyone  who  looks 
around  him  .  .  .  and  then  thinks  hack  about  the  stories  he  has  heard  of 
life  forty  years  ago. 

.  .  .  Extract  from  a  broadcast  by  Ed  Eitzgerald 
over  WOR  for  L.  Bamberger  &  Co. 
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AUEUST,  1937 

August,  the  eighth  month,  hath  31  days, 
was  called  Sextilis  by  the  Romans  from  its 
being  the  sixth  month  in  their  calendar, 
until  their  Senate  named  it  August  in 
honor  of  Augustus  Caesar,  he  having  been 
made  consul  in  that  month. 

Andrew  Cerruti.  Editor 
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SInIjtt  Sljnmas  ItiJi^rmonti 

IBSr  -  193r 

At  a  meeting  of  the  Board  of  Directors  of  Underwood  Elliott 
Fisher  Company,  held  on  July  8th,  1937,  the  Board  by  a  rising 
vote  adopted  the  following  tribute  to  the  late  John  T.  Underwood; 

John  T.  Underwood,  a  Director  of  this  Company  and  of 
its  predecessors  for  the  past  forty-two  years,  died  on  the 
second  day  of  July,  1937. 

From  the  time  he  founded  the  Company  in  1895  until 
1927,  a  period  of  thirty-three  years,  he  served  continuously 
as  President,  and  unselfishly  devoted  his  time,  energy  and 
outstanding  ability  to  its  development,  growth  and  welfare. 

His  name  is  universally  honored,  and  the  products  that 
hear  his  name  will  perpetuate  his  memory. 

The  members  of  this  Board,  many  of  whom  knew  him  as 
a  valued  and  life-long  friend,  whose  counsel  during  these 
many  years  has  been  of  invaluable  assistance,  are  deeply 
grieved  at  his  passing,  and  desire  at  this  time  to  record 
their  sense  of  personal  loss  and  the  high  regard  which  they 
hatl  for  him  as  an  associate. 

To  Mrs.  Underwood  and  the  memhers  of  her  family  this 
Board  expresses  its  deepest  sympathy. 


N  July  2nd,  1937,  death 
came  to  John  T.  Under¬ 
wood,  founder  of  the  Underwood 
Typewriter  Company.  Mr.  Under¬ 
wood’s  fame  in  the  world  of 
business  was  largely  due  to  his 
foresight  in  developing  the  first 
practical  visible  writing  machine 
which  revolutionized  the  type¬ 
writer  industry. 

In  1895  John  T.  Underwood, 
who  had  succeeded  his  father  in 
the  business  of  manufacturing 
ink,  carbon  paper,  ribbons  and 
other  typewriter  supplies,  under 
the  firm  name  of  John  Under¬ 
wood  and  Company,  bought  the 
visible  writing  machine,  invented 
by  Franz  X.  Wagner. 

He  organized  in  March,  1895, 
the  Wagner  Typewriter  Com¬ 
pany  to  develop  and  manufac¬ 


ture  the  typewriter  which  was  to 
he  known  throughout  the  world 
as  the  Underwood  Typewriter. 

Shortly  thereafter  the  corpo¬ 
rate  name  was  changed  to  The 
Underwood  Typewriter  Manufac¬ 
turing  Company  and  later  to  the 
Underwood  Typewriter  Com¬ 
pany. 

Up  to  that  time  all  practical 
typewriters  were  ‘‘blind”  ma¬ 
chines.  The  operator  typed  but 
the  writing  was  not  visible  until 
the  mechanism  at  the  top  of  the 
machine  was  lifted  out  of  the 
printing  position. 

In  1896,  John  T.  Underwood 
placed  on  the  market  the  world’s 
first  visible  writing  machine.  In 
commenting  on  the  new  type¬ 
writer,  he  expressed  himself  as 


follows :  “The  typist  can  see 
everything  that  she  types  from 
‘Dear  Sir’  to  ‘Yours  truly’.” 

The  world’s  acceptance  of  the 
first  Underwood  Typewriter  was 
not  immediate  but  its  reception 
sufficiently  reassured  Mr.  Under¬ 
wood  to  justify  going  ahead  and 
preparing  for  production  on  a 
larger  scale.  The  business  grew 
rapidly  and  by  1915  he  became 
known  as  “The  World’s  Largest 
Manufacturer  of  Typewriters.” 
Today,  practically  every  make  of 
typewriter  on  the  market  is  to  a 
lesser  or  greater  degree  a  copy 
of  the  original  Underwood. 

To  Mrs.  Underwood  and  the 
members  of  her  family,  the  deep¬ 
est  sympathy  of  the  entire  Under¬ 
wood  Elliott  Fisher  organization 
is  extended  in  their  sorrow. 
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HARACTERjnteqrity 

Perseverance, 
Resourcefulness, 
Energy,  Industry 


Loyalty  to  Your  Company 

borough  Knowledge  of  its 
Product  and  Sincere 

Belief  in  its  Supremacy 

hese  are  Qualities  that 
Constitute 

Successful  Salesmen 


o  the  Attainment  of  this  Ideal 
of  Salesmanship  this  School  is 
Dedicated.  , 


A- 
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PrcsicLcntr 


l*r(‘si<l(‘iil  W  a>:oner  |)resente(l  this  heautifully  tnigrossetl  scroll  to  the  CEF  Ontral  Sales  rraininii 
School.  It  expresses  a  very  worthwhile  message  not  only  for  salesmen  hut  for  every  meinher  of 

the  UEF  or<!;anization. 
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UEF  NEWS 


SELLIIVC  ORGAi\lZATIOi\  SHOWS  OREAT 
INTEREST  lA  EEF  SALES  CONTESTS! 

>f 


^lERCHAIVDr^E  GIFT  CONTEST  OFF  TO  A  GOOD  START 


Eleld  Dj*.y  Contest  Results 

HE  UEF  Field  Day  Sales  Contest 
ended  on  June  3()th  with  nine 
branches  sharing  in  the  cash  awards 
to  he  used  for  a  “big  party”  arranged 
at  each  winning  Branch  Manager’s 
discretion. 

The  official  standings  showed  the 
following  Branch  Offices  as  winners 
in  each  group: 

Q 


Washington,  D.  (i . SSOO.OO 

Los  Angeles .  25(h0() 

U 

( )klahoma  (iity . $350.0( ) 

New  Orleans .  150.00 

O 

Seattle  . $225.00 

Hartford .  125.00 

T 

Birmingham . $175.00 

A 

Rockford  . $100.00 

Spokane .  50.00 


Each  winning  Branch  Office  has 
promised  to  tell  the  UEF  News  how 
the  money  was  spent  and  give  their 
fellow^  contestants  the  details  of  their 
respective  celebrations.  The  high¬ 
lights  and  sidelights  will  he  published 
in  an  early  issue  of  the  UEF  News. 

Congratulations  to  the  winning 
Branches  for  their  excellent  sales  per¬ 
formance.  It  was  a  fine  and  unusual 
contest  and  every  salesman  was  100% 
enthusiastic  in  his  support. 

All  Star  Club 


MEN’S  CLUB. 


We  congratulate: 

E.  Kendall,  New  York  (Type. ) 

G.  Whitaker,  New  York  (Type.) 
J.  B.  Rodgers,  Los  Angeles 
1).  Wodlinger,  Chicago 
Who  will  he  next  to  join? 


Anew  and  different  type  of  sales 
contest  was  inaugurated  on  July 
1st  to  run  until  July  17th. 

A  unique  feature  of  this  UEF  Sum¬ 
mer  Sellehration  was  that  every  man 
in  every  Division  had  the  opportu¬ 
nity  of  winning  a  prize.  Each  sales¬ 
man  competed  only  with  the  men  in 
his  Division.  This  means  more  oppor 
tunities  and  more  prizes  for  those 
men  who  put  in  the  most  effort. 

The  Early  Bird  Gift  (Contest  win¬ 
ners  were  those  with  the  highest  per¬ 
centage  of  quota.  Their  reward  in 
the  form  of  merits  or  credits,  can  be 
cashed  for  any  gift  in  the  UEF  De¬ 
partment  Store  Prize  Book.  Each 
salesman  has  the  choice  of  one  or 
several  prizes,  the  total  of  which 
doesn’t  exceed  his  total  credits.  There 
is  a  total  of  564  gifts. 

Originally  the  contest  was  sched¬ 
uled  to  run  from  July  1st  to  July  17th. 
It  met  with  such  acclaim  that  General 
Sales  Manager  Arnold  decided  to  be¬ 
gin  a  new  Gift  Contest  to  start  July 
19th  and  to  run  until  July  31st.  Thus 
every  man  will  be  given  another  op¬ 
portunity  to  win  the  useful  and  valu¬ 
able  gifts  featured  in  the  UEF  Mer¬ 
chandise  Catalog. 

The  winners  of  the  Contest  ending 
on  July  17th  are: 

TYPEWRITER  SALESMEN 


Salesman  Branch  Merits 

J.  J.  Voorheis,  Sail  Diepo .  2500 

M.  M.  Bailey,  Milwaukee .  1000 

E.  P.  Ryan,  Chicago .  1000 

F.  C.  King,  Boston .  500 

.1.  S.  Larson,  Albany .  500 

F.  M.  Clothier,  Harrishiirg .  500 

R.  A.  Shinn,  Houston .  500 

,1.  R.  Wilson,  Seattle .  500 

R.  L.  Maurer,  Harrisburg .  500 

C.  A.  Mayer,  Philadelphia .  500 

,1.  C.  Eckstroni,  Sacramento .  500 

T.  A.  Bowdoin,  Charlotte .  500 

I.  Smith,  Detroit .  500 

W.  1).  Johnson,  New  York .  500 

(>.  W.  Whitaker,  New  York .  500 

I).  C.  Sellers,  Denver .  500 

J.  H.  Peterson,  Salt  Lake  City .  500 


ACCOUNTING  MACHINE  SALESMEN 


Salesman  Branch  Merits 

W.  J.  Modrack,  Detroit .  2500 

S.  M.  Worden,  New  York .  1000 

G.  Quesada,  Boston .  1000 

A.  Keil,  Spokane .  500 

W.  E.  Story,  Springfield .  500 

A.  D.  Lawrie,  ^lilwaukee .  500 

A.  H.  Jacob,  Buffalo .  500 

R.  T.  Hess,  Richmond .  500 

L.  A.  Wallinger,  Rochester .  500 

J.  H.  Whitehouse,  South  Bend .  .500 

C.  H.  Kershaw,  Milwaukee .  500 

C.  W.  MacAllister,  Philadelphia .  500 

O.  W.  Gardner,  Chicago .  500 

R.  M.  McCleary,  New  York .  500 

N.  E.  Greer,  Houston .  500 

G.  S.  Lang,  Detroit .  500 

C.  L.  Hays,  Chicago .  500 

ADDING  MACHINE  SALESMEN 

Salesman  Branch  Merits 

P.  N.  Sea,  Chicago .  2500 

F.  Gilbert,  Newark .  1000 

G.  L.  Higgins,  Fresno .  1000 

J.  W.  Carrell,  San  Francisco .  500 

H.  C.  Hart,  Houston .  500 

H.  O.  Weaver,  Indianapolis .  500 

B.  F.  Maupin,  New  York .  500 

C.  P.  Troyer,  San  Francisco .  500 

J.  E.  Smith,  Akron .  500 

A.  E.  Ball,  Phoenix .  500 

J.  W.  Couch,  Houston .  500 

F.  C.  Diedrich,  Washington .  500 

H.  K.  Prichard,  Los  Angeles .  500 

M.  Avila,  New  York .  500 

R.  E.  Robb,  Denver .  500 

L.  B.  Allen,  New'  York .  500 

W.  G.  Higgins,  Philadelphia .  500 

COMBINATION  SALESMEN  AND 
EXCLUSIVE  SUPPLY  SALESMEN 

Salesman  Branch  Merits 

W.  C.  French,  Memphis .  2500 

L.  P.  Bahan,  New  Orleans .  1000 

E.  W.  Swain,  Peoria .  1000 

J.  H.  Reece,  Oklahoma  City .  500 

E.  J.  Reynolds,  Detroit .  500 

G.  K.  MacDonald,  Syracuse .  500 

C.  A.  Challberg,  St.  Paul .  500 

F.  W.  Edwards,  Baltimore .  500 

A.  L.  Abram,  Des  Moines .  500 

0.  W.  Schaeffer,  Nashville .  500 

A.  T.  Wakelyn,  Jacksonville .  500 

O.  C.  Bacharach,  New  York .  500 

R.  H.  Lamb,  Hartford .  500 

T.  D.  Payne,  Houston .  500 

J.  F.  Symonds,  Albany .  500 

E.  A.  Hundley,  Birmingham .  500 

R.  Lawson,  Pittsburgh .  500 


Keep  l)anging  away  and  have  your 
name  on  the  next  list  of  winners. 
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APPRENTICE  SERVICEMEN 


SERVICE  representatives  play  an 
important  part  in  the  success  of 
our  Company.  There  are  many 
j)eo})le,  witli  whom  servicemen  con¬ 
tact  in  their  daily  work,  who  know 
the  Underwood  Elliott  Fisher  Com- 
])any  only  through  them.  They  judge 
the  Company  through  their  knowl¬ 
edge,  their  ap])earance,  their  friendly 
desire  to  render  service  and  their 
enthusiasm  for  the  Company  for 
which  they  work  and  its  products. 

Therefore,  it  is  imperative  that  the 
utmost  care  be  used  in  the  Feld,  to 
determine  whether  applieants  for  the 
position  of  Apprentice  Servicemen 
have  the  proper  qualifications  for  de¬ 
velopment  into  first  class  servicemen. 

The  ideal  age  for  an  apprentice 
serviceman  is  21,  and  preferably  the 
man  should  be  single.  The  proper 
development  of  a  man  through  his 
apprenticeship,  as  well  as  through  his 
Service  School  training,  can  be  much 
better  accomplished  if  he  does  not 
have  domestic  responsibilities  while 
he  is  getting  a  start  in  this  business. 

A  man  must  be  in  good  health  to 
satisfactorily  and  efficiently  perform 
the  duties  of  a  serviceman.  It  is  very 
important  in  selecting  service  ap¬ 
prentices,  to  make  sure  that  they  are 
in  good  health  and  if  there  is  any 
question  about  the  applicant’s  phys¬ 
ical  fitness  he  should  be  required  to 
go  to  a  physician  for  a  physical  ex¬ 
amination.  In  this  connection  it 
might  be  well  to  point  out  that  the 
weight  of  some  of  our  accounting 
machines  is  constantly  being  in¬ 
creased  and  many  of  our  servicemen 
are  required  to  carry  tool  kits  weigh¬ 
ing  20  pounds  or  more.  The  require¬ 
ment  of  good  health  is  intended  to 
protect  our  servicemen  generally 
against  physical  strain  while  lifting 
heavy  machines. 

Applicants  should  be  selected  who 
have  good  appearance  and  who  will 
make  the  best  possible  impression  on 
our  users.  A  good  first  impression 
is  usually  a  lasting  one,  while  a  poor 
impression  is  difficult  to  eliminate. 
Carelessness  in  appearance,  dress, 
neglect  to  shave  and  keep  the  shoes 
shined  is  a  jiretty  sure  indication 


that  a  man  will  be  careless  in  his 
work. 

Men  should  be  selected  who  have 
had  a  high  school  education,  although 
there  may  he  instances  where  a  man 
has  outstanding  mechanical  ability 
and  does  not  have  a  high  school  edu¬ 
cation  and  in  such  cases  we  must  rely 
upon  the  judgment  of  the  Rrancli 
Manager  and  the  Service  Foreman. 
Many  of  our  best  apprentices  are  se¬ 
cured  from  technical  schools  and  in 
many  cases  high  schools  include 
technical  training  in  their  courses. 
Find  out  if  the  applicants  have  hob¬ 
bies  in  mechanical  lines  and  it  is 
sometimes  helpful  if  the  applicant 
has  done  mechanical  work  of  some 
nature  since  he  left  high  school. 

Personality  ...  a  Valuable  Asset 

This  is  an  important  factor  in 
winning  the  respect  and  good  will  of 
users  with  whom  the  serviceman 
comes  in  contact.  Personality  is 
largely  governed  by  the  way  a  man 
conducts  himself  in  the  presence  of 
others.  A  man  with  good  personality 
will  have  good  character,  poise, 
proper  conduct,  pleasant  manner  of 
speech  and  will  be  courteous.  Thus, 
it  will  he  seen  that  a  man  can  have 
a  good  appearance  and  he  lacking  in 
some  of  the  foregoing  qualifications 
and  therefore  will  have  a  poor  per¬ 
sonality. 

Many  situations  arise  during  the 
work  of  a  serviceman  which  require 
the  ability  to  overcome  difficulties 
without  argument  with  users  and  in 
such  situations  the  serviceman  must 
know  what  not  to  say  as  well  as  what 
to  say  at  the  right  time.  In  general 
conversation  during  the  interview 
with  an  applicant  a  general  idea  of 
his  tactfulness  should  be  obtained. 

A  good  serviceman  today  must  he 
able  to  sell  users  Maintenance  Serv- 
iee  Agreements  and  must  be  able  to 
eonvince  the  user  of  the  economy  of 
overhaul  work,  when  machines  are 
found  which  are  not  clean,  not 
jiroperly  lubricated,  out  of  adjust¬ 
ment  and  with  worn  parts.  They 
must  he  able  to  convince  the  user 


that  only  Underwood  Elliott  Fisher 
servicemen  can  properly  service  their 
machines,  in  many  cases  with  im¬ 
proved  UEF  parts.  Servicemen  must 
he  able  to  sell  not  only  their  own 
services  while  in  users’  offices,  but 
must  be  able  to  sell  the  services  of 
our  workshops.  Therefore,  when  in¬ 
terviewing  an  applicant,  note  partic- 
larly  whether  he  impresses  you  from 
the  standpoint  of  being  able  to  han¬ 
dle  the  commercial  side  of  a  service¬ 
man’s  activities. 

Last  and  perhaps  the  most  impor¬ 
tant  qualification  which  the  applicant 
must  have  is  mechanical  ability.  He 
may  have  a  good  appearance  and  ex¬ 
cellent  personality,  but  if  without 
mechanical  aptitude,  or  mechanieal 
sense  and  the  ability  to  quickly  diag¬ 
nose  mechanical  difficulties,  he  will 
be  of  little  or  no  value  to  the  Com¬ 
pany  as  a  serviceman. 

It  is  vitally  important  that  Appren¬ 
tice  Servicemen  be  selected  who  have 
first-class  mechanical  ability,  or  they 
will  make  little  progress  during  their 
apprenticeship  in  the  Field  and  they 
will  not  be  able  to  do  satisfactory 
work  during  their  training  course  in 
the  Service  School  at  Hartford, 
where  a  definite  developmental  pro¬ 
cedure  has  been  established  in  con¬ 
nection  with  teaching  men  to  do 
mechanical  work. 

The  percentage  of  rejections  after 
men  arrive  at  the  Service  School  for 
training,  principally  because  they 
do  not  have  the  required  mechanical 
ability,  is  very  high. 

To  assist  our  Branch  Managers  and 
Service  Foremen  when  selecting  serv¬ 
ice  apprentices  to  determine  whether 
the  applicants  have  good  mechanical 
ability,  we  are  preparing  an  Instruc¬ 
tion  Sheet  and  Questionnaire.  A 
small  supply  of  these  will  be  sent  to 
each  branch  and  sub-branch. 

The  use  of  this  Questionnaire  in 
each  case  where  an  apprentice  is 
being  hired  will  result  in  a  better 
class  of  men  being  selected  for  Serv¬ 
ice  School  training  and  their  subse- 
(juent  development  in  the  field  as 
servicemen. 
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UEF  FANFOLD 
MACHINES 
Help  to  SPEED 
UP  the  Routine 
of 

MUNICIPAL 

PURCHASING 


The  Department  of  Purchase  of  the 
City  of  New  York  believes  tliat  the 
use  of  correct  office  appliances  will 
achieve  two  results: 

( 1 )  They  shorten  the  time  between 
a  department’s  need  for  a  product,  as 
represented  by  the  requisition,  and  the 
delivery  of  goods  to  that  department; 
12)  by  decreasing  routine  drudgery, 
they  permit  the  staff  to  spend  much 
more  time  on  actual  buying  (which 
never  can  be  performed  by  machine), 
which  requires  the  gathering  of  per¬ 
tinent  data;  the  assimilation,  under¬ 
standing  and  effective  use  of  these 
data;  the  analysis  of  requirements; 
the  decision  as  to  how  they  shall  he 
furnished;  study  of  vendors’  habits, 
records  and  facilities;  the  efficiency  of 
the  actual  buying  transaction. 

In  a  constant  endeavor  to  make 
these  operations  more  intelligent  on 
the  part  of  the  personnel,  and  less 
routine  mechanical  devices  are  in¬ 
stalled  wherever  they  are  deemed 
practicable. 

Russell  Forbes,  Commissioner  of 
Purchase,  City  of  New  York,  believes 
that  the  purely  mechanical  work  of 
the  Department  should  he  done  by 
machines. 

FANFOLDS  MAKE  TEN  COPIES 
OF  PURCHASE  ORDER 

The  receipt  of  bids,  their  tabulation 
and  public  reading  are  more  or  less 
standard  municipal  functions.  A  list 
of  the  bids  received  is  sent  to  the 
buyer,  who  checks  and  accepts  the 
successful  bid.  The  requisition  and 


all  the  data  are  forwarded  to  the  Typ- 
ing  Division,  where  the  purchase 
order  is  made  out  on  continuous  forms 
fed  through  fanfold  machines  whose 
extra  large  type  and  hard  platens 
make  ten  copies  of  each  order.  Why 
there  are  ten  and  who  gets  them,  ex¬ 
cept  that  one  is  sent  to  the  Comptroller 
as  basis  for  payment,  is  of  less  con¬ 
sequence  here  than  their  semi-mechan¬ 
ical  method  of  production. 

The  value  of  making  these  copies 
in  one  operation  is  obvious — every  re¬ 
cipient  knows  he  has  received  the 
facts.  The  continuous  forms  speed 
the  work  by  half,  through  elimination 
of  handling  individual  forms  and  car¬ 
bons.  If  need  be,  prices  can  be  tele¬ 
phoned  for  in  the  morning  and  the 
purchase  order  sent  out  that  after¬ 
noon,  where  it  formerly  took  much 
longer  to  get  out  the  order.  These 
forms  come  in  cartons  of  1,000  to 
5,000  forms  made  up  of  10  copies 
each.  A  battery  of  23  new  Underwood 
Fanfold  Writing  Machines  has  just 
replaced  the  similar  machines  of  the 
same  make  which  have  been  used  for 
a  number  of  years.  In  the  course  of  a 
year,  this  division  types  more  than 
00,000  requests  for  quotations  and  as 
many  orders,  aggregating  some 
$5,000,000.  This  unit  also  types  the 
contracts,  of  which  there  are  about 
12,000,  amounting  to  $19,500,000. 


Mr.  ,^tovvell 
Ap|»4»inircl  Offim* 
of  liiforiiaf  ional 
3lana;u;nBinii  U4»n^roii$K 

Leon  C.  STOWEEL,  Executive 
Vice  President,  has  been  ap¬ 
pointed  to  take  a  leading  part  in  the 
organization  of  the  Seventh  Interna¬ 
tional  Management  Congress,  to  he 
held  in  Washington,  D.  C.,  in  Sep¬ 
tember,  1938,  with  Viscount  Lever- 
hulme  of  Great  Britain  as  president. 
The  congress  will  bring  together 
from  about  forty  countries  approxi¬ 
mately  2,500  experts  on  management 
in  industry,  commerce,  finance,  agri¬ 
culture,  and  the  home. 

Foreign  delegates  will  he  con¬ 
ducted  on  tours  through  factories  and 
offices  in  the  United  States,  where  the 
latest  management  methods  are  prac¬ 
ticed. 

The  International  Management 
Congress  is  called  to  discuss  latest 
advances  in  management  as  applied 
to  industry  and  commerce,  and  the 
social  and  economic  significance  of 
these  advances.  One  of  its  purposes 
is  to  demonstrate  the  contributions 
made  by  commercial  and  industrial 
management  to  the  rise  in  living 
standards  of  the  American  and  other 
peoples. 
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PORTLAND . . . 

(4-  SoIhJiA. 


POKTI.ANI),  OREGON,  will  he 
the  huh  of  the  golf  universe  the 
week  of  August  23,  when  the  Na¬ 
tional  Amateur  will  he  played  on  the 
Alderwood  Country  Cluh  course. 

Forty-first  Amateur  Championship 
of  the  United  States  Golf  Association 
is  the  official  name  of  the  tournament 
that  will  see  nearly  2U0  of  the  na¬ 
tion’s  leading  amateurs  in  links 
battle. 

Preliminary  sale  of  season  tickets 
and  reports  from  Coast  golf  cluhs  in¬ 
dicate  a  record  gallery  to  witness  the 
quest  of  the  amateur  crown  held  hy 
Johnny  Fischer.  Northwest  golf  cluhs 
are  enthusiastically  cooperating  with 
Alderwood  to  insure  the  success  of 


the  first  major  golf  feature  to  come 
to  this  section. 

The  Alderwood  course  has  heen 
lengthened,  fairways  improved,  sev¬ 
eral  greens  returfed,  and  many  tra})S 
added.  Parking  facilities  for  several 
thonsand  cars,  pavilions  for  press 
and  concessions,  hus  service  for  those 
who  come  hy  train,  hundreds  of 
miles  of  telephone  and  telegraph 
wires  to  flash  the  stories  of  the  tour¬ 
nament  to  every  part  of  the  country 
— these  are  hut  a  few  of  the  manage¬ 
ment  jobs  that  make  a  national  ama¬ 
teur  really  “big  business.” 

Six  days  of  championship  play  will 
he  in  store  for  golf  fans.  Monday 
and  Tuesday,  36  holes  of  stroke  play 


to  qualify  64  for  the  match  play  that 
will  bring  the  finalists  into  a  36-hole 
Saturday. 

Yes,  Portland  will  indeed  he  the 
hnh  of  the  golf  universe  the  week  of 
August  23.  And  we  are  glad  to  an¬ 
nounce  that  all  the  newspaper  repre¬ 
sentatives  from  all  over  the  United 
States  will  use  Underwood  typewrit¬ 
ers  at  the  press  tent.  Also,  Under¬ 
woods  will  be  in  the  clubhouse  for 
the  use  of  the  officials  conducting  the 
tournament.  Many  of  these  officials 
are  well-known  businessmen  from 
widely  scattered  cities  throughout 
the  United  States. 

//.  A.  Ehrsani 


Mt-W  TfVANiCOHTine-tlTAL  ■  KKiOf^  • 
UnD6-!^_  ■  CoN5|(!^uc,TIO<s  .  BY 
Of-  . 


Townsend  Godsey  Photos 


SsjniMl  PAli\TS  IIADERWOOD  lA 

FAMOUS  HISTORICAL  Tlfhvijcddu 


The  murals  of  Thomas  Hart  Ben¬ 
ton  have  been  criticized,  drama¬ 
tized  and  publicized.  No  doubt  every 
UEF  reader  has  read  something 
about  them,  but  here  is  a  bit  of 
news.  Underwood  has  a  prominent 
place  in  these  murals. 

The  fact  that  C.  L.  Finnegan, 
Manager  of  the  Jefferson  City  Sub- 
Office,  foresaw  possibilities  for  the 
Company,  as  during  his  lunch  hours 
he  watched  Mr.  Benton  adorn  the 
walls  of  the  House  Lounge  in  the 
Capitol,  is  responsible  for  this  arti¬ 
cle.  It  is  not  unnatural  that  he,  a 
typewriter  salesman,  would  let  his 
gaze  fall  on  the  typewriter  as  he 
watched  the  artist  bring  to  the  canvas 
with  deft  strokes  Missouri’s  history. 
The  Underwood  is  shown  in  the 
panel  depicting  the  shoe  manufactur¬ 
ing  and  brewery  industry  in  St. 
Louis,  each  of  which  is  the  largest 
of  its  kind  in  the  United  States. 

Today  when  the  throngs  of  people 
from  every  walk  in  life,  and,  inci¬ 
dentally,  from  almost  every  state  in 
the  Union,  come  to  view  the  much 
discussed  Benton  murals  they  are 
also  reminded  that  Underwood  is  the 
world’s  most  famous  typewriter. 

Praise  and  criticism  alike  of  the 
murals  are  filling  the  Metropolitan 


newspapers  and  many  popular  maga¬ 
zines.  “Life”  sent  a  large  staff  of 
cameramen  to  take  pictures  of  the 
murals,  one  of  which  is  pictured 
here.  These  were  reproduced  in  their 
true,  vivid  coloring  and  given  six 
pages  of  space. 

The  deep  discussions  and  severe 
criticisms  which  have  arisen  over  the 
murals  is  due  to  the  fact  that  many 
Missourians  do  not  believe  that  Mis¬ 
souri’s  true  history  is  depicted.  Some 
artists  have  claimed  that  the  paint¬ 
ings  are  vulgar,  untrue  to  life  and 
that  the  coloring  is  too  vivid,  while 
a  number  of  prominent  artists  have 
come  to  the  defense  of  Thomas  Hart 
Benton  and  have  remarked  that  he 
is  twenty  years  ahead  of  the  present 
period  of  art  and  they  are  shouting 
Ids  praise  to  the  high  Heavens. 

Many  have  contended  that  T.  J. 
Pendergast,  Missouri’s  political  boss, 
should  not  have  found  a  place  there¬ 
on,  at  least  not  such  a  prominent 
one,  and  that  General  Pershing  and 
other  famous  Missourians  should 
have  been  selected  for  this  honor. 
Mr.  Benton  immediately  defended 
himself  with  the  statement  that  Gen¬ 
eral  Pershing  and  other  famous  men 
mentioned  were  not  a  jiart  of  Mis¬ 
souri’s  early  history. 


A  member  of  the  House  of  Repre¬ 
sentatives  made  the  statement  that 
the  cow  painted  by  Mr.  Benton  in 
one  of  the  murals  “wouldn’t  live 
through  the  winter,”  which  statement 
was  immediately  picked  up  by  a  re¬ 
porter  for  a  Metropolitan  newspaper 
and  soon  the  statement  was  being 
read  by  thousands,  many  of  whom 
journeyed  to  the  Capitol  to  see  the 
“skinny”  cow. 

The  James  Boys,  who  were  notori¬ 
ous  bandits  of  early  Missouri’s  his¬ 
tory,  are  painted  holding  up  a  train. 
This  greatly  aroused  the  ire  of 
clergymen,  social  workers,  teachers, 
and  others,  who  fairly  shrieked  their 
protest. 

Through  it  all,  praise  and  criti¬ 
cism,  Mr.  Benton  sits  quietly  by, 
much  pleased  with  the  publicity  he 
has  obtained  from  his  labor.  His 
name  is  on  almost  every  tongue  at 
present.  He  has  achieved  success 
and  world-wide  fame  and  an  Under¬ 
wood  typewriter  has  found  its  way 
into  the  Benton  murals  on  the  walls 
of  Missouri’s  Capitol. 

Editor’s  Note:  We  are  indebted 
to  St.  Louis’  Branch  Manager  La 
Tourette  for  this  interesting  article 
written  l)y  Miss  L.  Finnegan. 
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DON  T  Dl£  OH  THIRD! 

A  Talk  Given  on  the 

Ford  l^unday  F veiling'  Hour  -fJI 

by  W.  •!.  Cameron 


Tonight,  the  students  of  Green¬ 
field  Village  and  the  Edison  In¬ 
stitute  are  present  as  guests  and 
participants  in  the  program.  Last 
year,  on  a  similar  occasion,  we  told 
a  story.  We  shall  attempt  to  tell  a 
story — a  true  story — tonight. 

It  was  25  years  ago,  when  the  De¬ 
troit  Tigers  were  playing  the  team 
from  Cleveland.  The  score  was  a  tie. 
It  was  the  last  half  of  the  ninth,  and 
two  men  were  out.  The  fate  of  the 
game  rested  with  Moriarty,  the  white- 
bloused  figure  that  shuttled  back  and 
forth  at  third  base.  As  the  decisive 
moment  approached.  Tigers  and  Naps 
stood  up  at  their  benches,  and  18,000 
spectators  bent  forward  in  tense  ex¬ 
pectancy.  Moriarty  was  on  third. 

He  had  come  there  in  the  ordinary 
way.  At  bat  he  had  hit  the  ball  and 
run  to  first.  The  next  batter  had 
bunted  and  sacrificed  to  move  Mori¬ 
arty  on  to  second.  Then  a  “long  fly” 
had  advanced  him  to  third.  There  he 
stood,  alert  in  every  nerve,  his  pow¬ 
erful  running  legs,  his  quick  eye  and 
quicker  brain  holding  the  hazard  of 
the  game. 

Much  as  it  meant  to  have  advanced 
that  far,  third  base  runs  are  not 
marked  up  on  the  scoreboard.  Third 
base  is  not  a  destination — it  is  the  last 
way  station  on  the  road  “home.”  The 
world  is  full  of  third  bases.  To  leave 
school,  to  earn  your  college  degree,  to 
enter  a  profession,  is  only  to  start 
toward  third  base.  To  get  the  job  you 
want,  even  to  become  the  head  of  your 
business,  is  merely  to  reach  third  base. 
Third  base  is  opportunity,  and  oppor¬ 
tunity  is  not  arrival,  it  is  only  another 
point  of  departure.  Attain  the  White 
House  itself,  and  you  have  only  got  as 
far  as  third  base.  The  test  of  all  you 
have  is  yet  to  come.  No  time  for  self¬ 
applause  at  third, — many  a  promis¬ 


ing  run  has  died  there.  And  there 
stood  Moriarty,  If  he  failed,  it  was 
not  alone,  the  team  failed  with  him. 
Concentrated  on  him  at  that  moment 
were  the  hopes  and  fears  of  thousands 
who  seemed  to  hold  their  breath,  and 
so  still  was  the  great  park  that  even 
the  breeze  seemed  forgetful  to  blow. 

One  way  to  get  off  third  is  to  wait 
for  someone  to  bat  you  off.  Another 
is  to  get  away  on  your  own  initiative 
— Moriarty  chose  that.  He  knew  his 
game.  He  knew  the  catcher’s  signals 
called  for  a  ball  thrown  high  to  Mul- 
lin,  who  was  now  at  bat.  He  knew 
that  a  runner  might  duck  low  to  touch 
the  home  plate  while  the  catcher’s  mitt 
was  in  the  air  for  a  high  ball.  He 
knew  that  in  throwing  high,  pitchers 
“wind  up”  in  a  certain  way.  He  knew 
also  that  pitchers  have  a  way  of 
“winding  up”  when  they  don’t  intend 
to  throw.  He  knew,  moreover,  that  this 
pitcher,  being  left-handed,  could  not 
keep  watch  on  third  while  delivering 
the  ball — the  runner  might  safely  take 
a  longer  lead.  Moriarty  knew  all  the 
ins  and  outs  of  his  job.  Luck  might 
lie  in  the  lap  of  the  gods,  but  prepara¬ 
tion,  knowledge,  judgment  and  initia¬ 
tive  were  with  the  player. 

Had  Moriarty  waited  for  Mullin  to 
hat,  Mullin  might  have  failed  him, 
ending  the  inning.  One  opening  re¬ 
mained  :  make  “home”  between  the 
moment  the  pitch  was  begun  past  all 
recall,  and  the  moment  the  ball  struck 
the  catcher’s  mitt — make  “home”  in 
the  fraction  of  time  Mullin’s  hit  or 
miss  hung  in  futurity.  That  would  be 
a  contest  in  speed  between  a  five-ounce 
ball  delivered  with  all  the  force  of  a 
superb  pitching  arm  and  the  170- 
pound  body  of  Moriarty!  An  unequal 
contest,  for  the  pitched  ball  travels 
only  60  feet  while  the  runner  from 
third  must  hurl  his  body  over  a  dis¬ 
tance  of  90  feet. 


Moriarty  is  on  third.  He  builds  his 
prospective  run  as  an  engineer  builds 
a  bridge  across  a  torrent,  with  infinite 
pains.  Now  the  Cleveland  pitcher  is 
poising  himself  for  a  throw.  Moriarty 
is  crouched  like  a  tiger  ready  to  spring 
— Now!  There  is  a  white  streak  across 
the  field!  A  cloud  of  dust  at  the  home 
plate!  The  umpire  stands  over  it  with 
hands  extended,  palms  down.  That 
old  baseball  park  echoes  and  re¬ 
echoes  with  a  thunderous  roar  of  ac¬ 
claim,  which  bursts  forth  again  and 
again  in  thrilling  electric  power. 
Every  eye  strains  toward  the  man  who 
is  slapping  the  dust  from  his  white 
uniform.  Moriarty  is  Home! 

It  was  only  a  run  made  in  the  course 
of  a  baseball  game;  but  it  has  been 
saying  to  us  these  many  years — Don’t 
die  on  third.  You  may  be  put  out,  but 
it  need  not  be  by  your  inaction.  If 
the  run  must  die,  let  it  die  trying.  All 
of  us  are  on  bases.  Some  of  us  are 
waiting  for  someone  to  bat  us  further. 
Suppose  he  misses!  Mullin  missed 
the  ball  that  day  —  had  Moriarty 
waited,  he  would  not  have  scored.  It 
would  not  be  right  to  say  that  all  the 
world’s  a  baseball  diamond; — it  does 
offer  us  the  ever-present  choice  be¬ 
tween  indolence  and  initiative,  but 
life’s  rules  are  fairer.  In  life  there  is 
an  inner  scoreboard  where  every  ef¬ 
fort  is  credited  to  your  record.  Many 
a  valiant  run  is  lost,  but  the  valor  of 
it  builds  the  soul.  So,  while  there’s 
one  thing  yet  to  do,  and  there’s  always 
one  thing  yet  to  do,  or  a  fraction  of 
time  to  do  it  in,  don’t  die  on  third. 
Study  conditions,  learn  all  you  can, 
use  all  you  learn,  summon  your 
strength  and  courage,  defy  luck — and 
then,  bold  player — just  by  doing  this, 
you  have  already  scored.  Something 
great  is  strengthened  within  you.  The 
run  may  fail,  but  you  have  not,  and 
there’s  another  game  tomorrow. 
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PHILADELPHIA  BRAAX'H  HOLDS  AA  AXIAL  PILAIC 


SATURDAY,  June  26th,  proved  to 
be  a  memorable  day  for  all  Di¬ 
visions  of  the  Philadelphia  branch 
and  sub-branches.  The  salesmen  en 
tertained  the  servicemen,  although 
the  latter  trimmed  them  in  a  sizzling 
ball  game  by  the  close  score  of 
26-25. 


The  Philadelphia  Branch’s  Second 
Annual  UEF  Picnic  was  held  at 
Schwenksville.  District  Manager 
Benedict  was  Camp  Commander  and 
Branch  Manager  Rawdon  was  Camp 
Manager.  More  than  120  employees 
attended  this  affair  on  the  shores  of 
the  l)eautiful  Perkiomen  River.  At 


one  o’clock  an  excellent  hve  course 
dinner  was  served,  after  which  the 
Sports  Committee  took  full  charge. 
Walter  Saul  and  A1  Cassady  in¬ 
dulged  in  some  gymnastics.  We  are 
indebted  to  Joe  Weidringer  for  the 
excellent  photographs. 

—L.  H.  Hilliard 


LADERW 


ARE  REAL  GLOBE  TROTTI 


The  MacGregor  Expedition 

SOME  400  persons  were  on  hand  to 
wave  good-bye  to  the  General 
A.  W.  Greely,  a  three  -  masted 
schooner,  as  it  headed  out  of  Port 
Newark  on  July  first  for  a  long  stay 
in  the  Arctic  regions  to  study  meteoro¬ 
logical  conditions. 

Among  the  last  things  to  he  put 
aboard  were  an  electric  refrigerator 
and  an  ice  cream  freezer,  this  despite 
the  fact  that  the  ship  will  be  in  the 
vicinity  of  the  North  Pole.  Expecting 
to  make  gifts  to  the  Esquimaux,  Com¬ 
mander  C.  J.  MacGregor  is  taking 
along  fourteen  phonographs,  several 
cases  of  records  and  large  boxes  of 
toys.  He  is  on  leave  from  his  govern¬ 
ment  post  as  meteorologist  at  Newark 
Airport. 

Underwood  typewriters  are  being 
used  by  this  expedition. 

The  Christian  Herald  Tour 

Editor’s  Note 

Twelve  years  ago  the  first  Christian 
Herald  Tour  was  organized  by  James 
Boring.  Since  that  time,  he  has  ar¬ 


ranged  many  other  Christian  Herald 
trips. 

On  the  last  ’round  the  world  cruise 
Dr.  Frank  S.  Mead  was  party  leader. 
Under  his  friendly  sympathetic  lead¬ 
ership  party  members  were  assured  of 
the  congenial  companionship  of  like- 
minded  men  and  women. 

Dr.  Mead  used  an  Underwood 
Portable  during  his  travels.  We  are 
grateful  for  his  letter  relating  briefly 
his  opinion  of  the  Portable’s  per¬ 
formance. 

• 

My  Underwood  Portable  and  I 
have  just  come  hack  from  a 
jaunt  around  the  globe.  We  got  into 
a  lot  of  interesting  places,  some  of 
them  funny  places  and  some  of  them 
tight  places. 

We  got  into  one  tight  spot  coming 
up  from  Java  —  it  was  a  stateroom 
made  to  order  for  a  Singer  Midget. 
I  learned  then  that  the  finest  thing 
about  the  portable  was  it’s  “slipabil- 
ity”:  it  would  slip  in  under  a  Singer 
Midget  hunk,  or  under  the  seat  in  any 


railroad  train,  or  under  your  feet  in 
a  ricksha.  You  carried  it  easily  under 
one  arm.  It  was  light,  small,  com¬ 
pact.  It  met  the  first  rule  of  globe¬ 
trotting:  “Travel  light!” 

Slipability.  and  durability;  that 
Portable  took  an  awful  beating.  A 
Hindu  porter  bounced  it  on  the  pave¬ 
ment  in  Delhi;  it  got  kicked  down  the 
gangway  at  Shanghai;  it  went  through 
rain  and  a  pea-soup  fog  in  London, 
the  hot  season  in  India  and  a  dust- 
storm  in  Peiping,  and  it  fell  off  my 
lap  on  the  beach  at  Waikiki.  It  hasn’t 
been  oiled  nor  cleaned  for  four 
months,  yet  it  runs  as  smooth  as  Glenn 
Cunningham,  with  nary  a  creak  in 
any  of  her  joints.  Only  once  did  it 
rebel:  when  an  armless  fakir  at 
Luxor  tried  to  type  with  his  big  toes. 

Underwood  can  take  it,  and  give  it. 
After  all  that  beating,  it  still  gives  as 
clean,  legible,  good-looking  copy  as 
its  big  brother,  the  office  Underwood. 
A  little  cleaning  and  oiling,  and 
we’re  off  again.  And  believe  me, 
Underwood  will  go  again.  I’d  as  soon 
travel  without  a  toothbrush  or  a  pass¬ 
port  as  without  Underwood. 
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During  the  months  of  May  and 
June,  Buffalo,  Hartford,  New  Haven 
and  Providence  participated  in  a  con¬ 
test  with  each  office  posting  S25.0(f 
prize  money  with  the  condition  that 
tlie  winner  was  to  receive  .$60.00  and 
tlie  runner-up  $40.00. 

The  first  prize  was  won  liy  the 
Hartford  Branch.  New  Haven  won 
the  second  prize. 

Congratulations  to  the  winners! 

Hartford 

Aubrey  Maddock  wrote  some  para¬ 
graphs  of  personal  recollections  cov¬ 
ering  his  four  eventful  years  as  a 


memher  of  the  staff  of  the  Hartford 
Courant.  The  manuscrii>l  for  these 
interesting  reminiscences  was  type¬ 
written  on  an  Underwood  Noiseless 
Portable  tyjtewriter. 

• 

Dick  Lamb  reports  the  following 
fish  story  after  his  week  end  at  Block 
Island ; 

“Sunday,  the  4th  of  July,  I  had  an 
opportunity  to  go  out  with  Mel  Rose, 
Skipper  of  the  ‘Lillian  D’  at  Block 
Island.  We  sighted  five  swordfish  but 
due  to  the  wildness  of  the  fish,  only 
harpooned  one.  The  fish  was  struck 
at  3  p.m.  about  32  miles  off  the  Island 
and  was  landed  after  forty  minutes. 
It  measured  11  feet  6  inches  long, 
estimated  weight  before  dressing  at 


100  lbs.,  actually  weighed  243  lbs. 
after  dressing.  It  was  a  wonderful 
week  end  for  swordfishing,  the 
weather  was  just  right  and  the  fish 
])lentiful.” 

Manager  Minton,  on  the  next  to  the 
last  day  of  June,  was  figuring  and  fig¬ 
uring  and  figuring  our  totals  for  the 
two  months  contest,  when  Emil 
Schoch  placed  an  Accounting  Ma¬ 
chine  order  for  $2096.00  net  on  his 
desk.  Manager  Minton,  needless  to 
say,  thinks  this  put  Hartford  over  the 
top. 

— Associate  Editor  Seymour 

• 

Providence 

Salesman  Murphy  hit  competition 
and  supply  cjuota  right  between  the 


HARTFORD:  Presenting  anotlier  group  of  “graduates”  of  the  UEF  Central  Sales  Training  School.  First  Rotv — Left 
to  Rif;ht — H.  K.  Ross,  Detroit;  C.  W.  Weston,  New  Orleans;  J.  Quinn,  Providence;  (6  T.  Kirliy,  Louisville;  H.  Fehr, 
Philadelphia;  E.  M.  Burns,  Cineinnati;  W.  ('..  French,  Memphis;  G.  W.  Foreade,  Buffalo;  Patton  of  Toronto.  Second 
Row — N.  Coleman,  Butte;  G.  L.  Ryan,  New  York;  A.  Keil,  Spokane;  S.  L.  Allen,  Oklahoma  City;  W.  H.  Sutton, 
New  York;  D.  W.  Drinkwater,  Minneapolis;  C.  E.  Lindstrom,  Sacramento;  C.  L.  Hays,  Chicago;  (6  F.  Rowley,  of 
Boston.  Third  Roiv — Instructor  Howard,  Instructor  Blaisdell,  Secretary  Clough,  Instructor  Clark,  Hartley,  Allen¬ 
town;  Dean  Osmon,  Peacock,  Indianapolis,  and  Oeltjen  of  Detroit. 
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eyes  with  an  order  from  the  Provi¬ 
dence  Journal  lor  10  gross  of  type¬ 
writer  ribbons. 

Newspapers  as  a  general  ride  are 
good  prospects  for  supplies  because 
they  use  so  many  typewriters.  We 
recommend  that  all  supply  salesmen 
contact  all  the  newspapers  in  their 
territories  for  this  excellent  business. 

-  -Associate  Editor  Tyndall 

New  Haven 

The  National  Headquarters  of  the 
Knights  of  Columbus  ordered  an 
Underwood  Noiseless  typewriter  and 
an  Underwood  Sundstrand  adding 
machine  to  he  sent  to  His  Eminence, 
Eugenio  Cardinal  Pacelli,  Seci’etary 
of  State,  Vatican  City  State,  Rome, 
Italy. 

— Associate  Editor  Lyons 


Hartford 

CHARLES  A.  ALLEN 

Charles  Albert  Allen,  who  has 
been  a  member  of  the  organiza¬ 
tion  for  thirty-six  years,  died  on 
July  3rd  after  a  brief  illness. 

Mr.  Allen  was  horn  in  Hins¬ 
dale,  New  Hampshire,  November 
11,  1867,  and  was  edueatetl  in 
the  public  schools  of  Orange.  He 
became  associated  with  the  or¬ 
ganization  in  1901. 

For  the  past  twenty -seven 
years,  Mr.  Allen  performed  out¬ 
standing  social  work  in  the  com¬ 
munity  in  which  he  lived,  visit¬ 
ing  the  hospital  weekly  to  cheer 
up  and  help  those  patients  in  the 
wards  who  needed  his  attention. 
He  was  also  a  Sunday  school 
teacher  at  the  Connecticut  State 
Prison  at  Wethersfield. 

Mr.  Allen  was  President  of  the 
Underwood  Mutual  Benefit  Asso¬ 
ciation,  and  for  many  years  was 
President  of  the  Foremen’s  Club 
and  a  memher  of  the  Underwood 
Bowling  Team.  He  was  a  charter 
memher  of  the  Engineers’  Club 
of  Hartford  and  helped  to  or¬ 
ganize  the  Connecticut  Steel 
Treating  Association. 

To  Mrs.  Allen  and  every  mem¬ 
ber  of  the  family  is  extended  the 
sincere  sympathy  of  the  Under¬ 
wood  Elliott  Fisher  organization. 


EASTERN 


Charlotte 

We  believe  a  recent  Underwood 
Sundstrand  sale  made  by  the  Char¬ 
lotte  Branch  to  the  Wachovia  Bank 
and  Trust  (Company  at  Winston  Salem 
is  worthy  of  mention.  Very  stiff  com¬ 
petition  was  encountered.  This  bank, 
by  the  way,  is  the  largest  in  this  sec¬ 
tion  of  the  country,  and  we  are  glad 
to  report  that  our  salesman  was  suc¬ 
cessful  in  selling  four  10240-E  and 
three  1024()-SE. 

— Associate  Editor  McDoivell 

Philadelph  ia 

Five  young  men  have  recently 
joined  onr  sales  force:  Charles  Gal¬ 
lagher  on  Typewriters,  Frank  J.  Cor- 
ricello  and  William  E.  Morrison  on 
Accounting  Machines,  and  Donavin 
M.  Gear  and  Elmer  M.  Richardson  on 
Adding  Machines.  We  heartily  wel¬ 
come  them  to  our  organization. 

Mr.  and  Mrs.  Ervin  Schwarzman 
are  being  congratulated  on  the  birth 
of  a  potential  President  —  seven 
])ounds  to  start. 

— Associate  Editor  Hilliard 
• 

Scranton 

Mr.  Harry  Hynes  of  the  Sales  Edu¬ 
cational  Division  spent  two  days  at 
the  Scranton  oHice  demonstrating  the 
advantages  of  the  Underwood  Sund¬ 
strand  Adding  Machine.  He  did  much 
to  increase  the  knowledge  and  enthu¬ 
siasm  of  the  Sundstrand  salesmen. 
Mr.  Hynes  was  keenly  interested  in 
the  anthracite  coal  region  and  actu¬ 
ally  saw  the  surface  of  some  of  the 
workings,  and  we  hope  that  he  en¬ 
joyed  the  experience  and  that  it  will 
remain  in  his  memory  with  a  desire 
to  visit  ns  again. 

As  the  Scranton  district  embraces 
some  of  the  finest  mountain  scenery 
in  America,  we  are  offering  to  those 
who  are  taking  a  motor  vacation  ex¬ 
cellent  concrete  highways,  the  Po- 
conos.  Eagles  Mere,  and  the  scenic 
highways  along  the  Sus({uehanna 
River. 

We  welcome  the  following  new 
salesmen  to  the  Wilkes-Barre  snh- 
hranch  office: 

J.  1).  Blair,  Adding  Machines. 

Jose])h  Hart,  Typewriters. 


Robert  Dussinger  of  the  Wilkes- 
Barre  Service  Dejiartment  joined  the 
ranks  of  the  benedicts  and  is  receiv¬ 
ing  congratulations. 

— Associate  Editor  Jones 

e 

Washington,  D.  C. 

The  Typewriter  Division  (Govern¬ 
ment)  of  the  Washington  Branch 
staged  a  very  enthusiastic  sales  con¬ 
test  for  June  with  every  salesman 
“breaking  the  tape”  with  sales  ex¬ 
ceeding  his  quota. 


James  A.  Downs 
with  the  symbols 
proclaiming  him 
“the  Winner.” 

Congratulations  to  Salesman  James 
A.  Downs  crossing  the  finish  line 
with  302%. 

Mr.  Downs  was  presented  with  the 
Winner’s  prize  and  was  officially 
decorated  and  given  the  key  to  the 
City. 

— Associate  Editor  Broivnell 


CENTRAL 


Cincinnati 

The  Cincinnati  Accounting  Machine 
Division  welcomes  to  its  sales  force 
J.  J.  Schehl.  Mr.  Schehl  is  well  known 
in  Cincinnati  and  has  had  over  ten 
years  of  experience  in  accounting  and 
sales  work  with  one  of  the  largest 
brokerage  offices  in  the  city. 


(i.  A.  Eeverman,  Cincinnati  service¬ 
man,  better  known  to  his  friends  as 
“Service  Maintenance  Cal,”  recently 
returned  from  the  UEE  Training 
School.  Although  he  has  been  home 
hut  two  weeks,  he  has  already  eight 
new  service  contracts  to  his  credit.  A 
few  of  his  fellow-servicemen  accuse 
him  of  using  a  small  piece  of  gas  pipe 
as  a  jiersnader. 
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The  Cincinnati  Service  Department 
is  looking  forward  to  the  coming  mar¬ 
riage  of  repairman  Russel  Lindloff 
and  Miss  Eileen  Gelton. 

• 

Mr.  J.  R.  Deveranx,  Assistant  Man¬ 
ager  of  the  Adding  Machine  Division, 
recently  returned  from  a  two  weeks’ 
vacation.  During  this  time  he  trav¬ 
eled  over  2,500  miles,  spent  a  week 
in  Connecticut,  and  visited  New  York. 

— Associate  Editor  Staun 

Cincinnati 

Meet  the  “baby”  of  the  Cincinnati 
Office  .  .  .  William  J.  Staun.  He  is  a 
baby  in  years  only.  Considering  the 


W.  J.  Staun 


short  time  he  has  been  with  us,  he 
has  a  splendid  sales  record  to  his 
credit.  He  is  right  on  the  job  six 
busy  days  of  the  week  —  eager  to 
spread  the  gospel  of  the  superiority 
of  the  Underwood  Sundstrand. 

• 

Detroit 

Messrs.  Hugh  Ross  and  Frederick 
Oeltjen,  two  of  our  most  promising 
Accounting  Machine  salesmen,  have 
just  returned  from  the  Central  Train¬ 
ing  School  in  Hartford,  where  they 
have  been  very  busy  assimilating 
knowledge.  Mr.  Ross  has  since  been 
sent  to  our  Flint,  Michigan,  sub¬ 
branch  as  Accounting  Machine  rep¬ 
resentative,  while  Mr.  Oeltjen  carries 
on  at  Detroit.  The  Accounting  Ma¬ 
chine  Department  is  enjoying  some 
very  instructive  demonstrations  from 
these  two  salesmen  on  Class  A  and 
Cl  ass  D  machines  and  expect  to  have 
these  meetings  each  Saturday  morning 


with  demonstrations  on  each  class  of 
machine. 

• 

We  are  glad  to  welcome  John  Kain 
back  again  in  our  Accounting  Machine 
Division,  after  an  absence  of  nearly 
two  years.  Good  hunting,  Johnny! 

• 

Mr.  Knause,  manager  of  the  Add¬ 
ing  Machine  Division,  had  an  outing 
for  the  boys  of  his  division  on  the 
Tecumseh  shore  in  Canada.  Mr. 
Knause  is  still  keeping  up  his  100% 
of  quota  average  and  expects  to  retain 
it  the  balance  of  the  year. 

— Associate  Editor  Picard 

Pittsburgh 

Salesmen  Rausch,  Hamilton  and 
Berg,  in  the  order  named,  snbmitted 
the  best  solution  to  the  SELFING 
PROBFEM  recently  submitted  to  all 
of  our  employees.  Checks  have  been 
forwarded  to  the  lucky  winners  and 
we  extend  our  heartiest  congratula¬ 
tions.  The  solutions  offered  were 
varied  and  contained  many  original 
suggestions  regarding  the  proper 
method  of  handling  the  problem  in 
question. 

Honorable  mention  should  also  go 
to  Elsie  Schweitzer  of  the  Pittsburgh 
office  and  J.  R.  McDonald  of  the 
Clarksburg  office.  We  believe  that 
each  of  these  would  make  first  class 
salesmen  if  they  were  to  decide  on 
selling  as  a  vocation.  The  amount  of 
effort  devoted  to  studying  the  solution 
of  this  problem  on  the  part  of  all  our 
employees  is  very  much  appreciated. 


We  congratulate  W.  MacMahon  of 
the  Pittsburgh  Service  Department, 
J.  C.  Phillips  of  the  Oil  City  Service 
Department  and  A.  R.  Auth  of  the 
Wheeling  Service  Department  for 
having  submitted  the  best  reeommen- 
dations  for  improving  the  Service 
Income  for  the  Company  and  for  the 
elimination  of  lost  time  and  effort. 

We  appreciate  the  interest  dis¬ 
played  by  all  the  servicemen  in  their 
efforts  to  make  the  Service  Depart¬ 
ment  of  the  Pittsburgh  Branch  more 
efficient  and  of  real  value  to  our  users. 

The  salesmen  are  also  grateful  for 
the  spirit  shown  by  the  Service  De¬ 
partment  in  their  cooperation  in 
building  “Good  Will.” 

— Associate  Editor  Webster 


WESTERN 


Green  Bay 

After  five  hours  of  trolling  at 
Grand  Traverse  Bay,  Northport, 
Michigan,  on  July  5th,  Salesman 
Drost  came  in  with  two  Mackinaw 
trout,  one  weighing  13  Ihs.,  and  the 
other  51/2  lbs. 

• 

This  is  not  straight  from  the  shoul¬ 
der,  but  we  have  heard  that  a  young 
lady  by  the  name  of  Esther  Hendrick- 
sen  made  a  trip  to  Hartford,  Conn,,  to 
say  “I  Do”  to  Milo  Oswald  of  Grand 
Rapids,  who  is  down  at  the  Service 
School,  Congratulations! 

• 

James  Paynter,  whose  father,  Frank 
Carleton,  was  formerly  manager  of 
Topeka,  Kansas,  has  now  joined  our 
organization  working  out  of  Grand 
Rapids  in  the  Adding  Machine  Divi¬ 
sion,  We  welcome  Mr,  Paynter  to  our 
organization, 

— Associate  Editor  Drost 

Kansas  City 

Salesman  Holmes  sold  the  Farmers 
Cooperative  Elevator  an  Underwood 
Sundstrand  10120  Model,  The  Green- 
leaf  Sentinel  carried  an  article  say¬ 
ing: 

“The  Farmers  Elevator  has  added  a 
new  Underwood  Sundstrand  Adding 
Machine  to  their  office  equipment. 
This  machine  carries  ten  columns  of 
figures  and  has  the  direct  subtraction 
attachment  which  can  be  used  in  sub¬ 
tracting  the  wagon  weight  from  loads 
of  grain  and  practically  eliminates 
the  possibility  of  errors.  They  have 
also  ordered  several  thousand  scale 
tickets  to  be  used  in  connection  with 
their  self-registering  scale  which 
eliminate  possibility  of  error  in  read¬ 
ing  the  weights  on  the  scale.  The  ele¬ 
vator  is  getting  everything  in  readi¬ 
ness  to  handle  the  bumper  wheat  crop 
expected  in  a  few  more  weeks,” 

• 

Paul  Dory  is  the  new  Assistant 
Branch  Manager  at  Kansas  City  and 
has  he  started  the  fireworks  in  the 
Accounting  Machine  Division — al¬ 
most  100%  quota  the  first  month! 

• 

Lester  Renschler  at  Wichita  is  pull¬ 
ing  a  Tarzan  stunt,  beating  his  breast 
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and  yelling  “Whoopee!” — all  as  a 
result  of  a  baby  girl,  Suzanne. 


Irving  Mynatt,  foreman  at  Salina, 
Kansas,  is  a  happy  bridegroom.  Con¬ 
gratulations! 

• 

Anyone  can  tell  it’s  vacation  time 
— everybody  visits  our  office  either 
going  on  vacation  or  coming  back, 
crossing  the  country  North,  South, 
East  and  West.  And,  we  are  glad  to 
have  them — we  are  always  willing  to 
learn  from  them! 

— Associate  Editor  Conklin 

Omaha 

Mr.  0.  W.  Leslie,  who  has  been 
Service  Foreman  in  our  Li  ncoln  Sub- 
Branch  for  a  number  of  years,  has 
been  made  Sub-Branch  Manager  of 
the  Lincoln  office.  Mr.  Leslie  is  prob¬ 
ably  the  best  known  office  equipment 
man  in  the  Lincoln  territory.  The  sat¬ 
isfactory  service  rendered  by  Mr. 
Leslie  on  our  entire  lines  gives  him 
the  proper  background  to  take  over 
sales.  We  feel  that  our  Lincoln  terri¬ 
tory  will  continue  to  do  a  nice  profit¬ 
able  business  and,  under  Mr.  Leslie’s 
supervision,  we  believe  that  business 
will  improve,  both  in  sales  and 
service. 

— Associate  Editor  Dennis 


Peoria 

Mr.  R.  W.  Michael,  Sales  Agent  at 
Champaign,  Illinois,  recently  con¬ 
vinced  a  new  automobile  finance  com¬ 
pany,  after  competitive  demonstra¬ 
tions,  that  to  insure  a  successful  start 
in  this  field  they  should  use  an  Un¬ 
derwood  Noiseless  Typewriter  and  an 
8140P  Adding  Machine  as  their  initial 
office  equipment. 

Mr.  E.  W.  Swain,  Springfield  Sub- 
Branch  Manager,  is  having  a  most 
successful  school  season,  having  sold 
154  Underwood  Typewriters  for  de¬ 
livery  in  his  territory  for  the  new 
school  season. 

• 

Sales  Agent  R.  H.  Taylor  at 
Bloomington,  Illinois,  has  moved  into 
new  and  larger  quarters  and  has 
added  another  salesman.  He  prom¬ 
ises  that  Underwood  products  will  be¬ 
come  much  better  known  in  the 
Bloomington  area. 

— Associate  Editor  Longenecker 


TULSA,  OKLAHOMA;  The  Tulsa  Business  College,  one  of  the  best  equipped 
schools  in  the  Southwest,  recently  purchased  52  new  Underwoods.  The  ma¬ 
chines  are  posed  in  front  of  the  main  College  Building. 


St.  Paul 

Records  show  that  in  1929  Walter 
Cisewski  won  the  Wisconsin  State 
Typewriting  Championship  at  Wau¬ 
sau,  Wisconsin,  on  an  Underwood 
typewriter,  writing  at  the  rate  of  66 
words  per  minute  for  fifteen  minutes. 
His  nearest  competitor  in  this  contest 
wrote  at  the  rate  of  59  words  per 
minute. 

By  winning  this  Championship  he 
was  entitled  to  participate  in  the  In¬ 
ternational  Typewriting  Contest  held 
at  Toronto,  Canada,  September  28. 
1930.  In  this  contest,  he  won  the 
Accuracy  Medal  for  the  Novice  Class, 
writing  at  the  rate  of  118  words  per 
minute  for  five  minutes.  He  also  won 
the  two-minute  Accuracy  Award  at 
this  contest  at  the  rate  of  124  words 
per  minute. 

The  above  is  brought  up  due  to  the 
fact  that  Mr.  Cisewski  recently  has 
been  appointed  by  Mr.  D.  J.  Crowley, 
Branch  Manager  of  St.  Paul,  as  Sales 
Agent  at  Montreal,  Wisconsin,  and 
has  made  a  very  creditable  showing 
so  far  with  very  good  prospects  for 
the  future. 

— Associate  Editor  Curtis 

St.  Louis 

We  recently  enjoyed  the  pleasure 
of  a  visit  from  Mr.  W.  H.  Blaney.  He 


gave  a  splendid  talk  at  our  Monday 
evening  meeting  and  naturally  the 
subject  of  schools  and  school  business 
was  not  overlooked. 

• 

Ralph  V.  Treffts  has  joined  our 
Sales  Organization  in  the  Accounting 
Machine  Division. 

We  regretted  to  have  found  it  nec¬ 
essary  to  use  persuasion  in  order  to 
get  Leo  Starck  of  the  Service  Depart¬ 
ment  to  return  to  his  headquarters  in 
Chicago.  We  enjoyed  having  him 
with  us  and  understand  that  he  would 
like  to  have  made  his  visit  an  extended 
one. 

Ray  Hartsvelt,  after  a  day’s  can¬ 
vass.  discovered  that  he  was  minus  one 
good  straw  hat  and  felt  badly,  due  to 
the  fact  that  he  would  have  to  recan¬ 
vass  the  following  day.  However,  said 
hat  was  found  on  the  third  call. 

• 

Recently  we  had  the  resignation  of 
t)ur  truckman,  Egan,  who  was  re- 
placed  by  Tom  Regan.  It  looks  as 
though  the  Irish  know  how  to  deliver 
the  goods.  Good  luck,  Tom! 

Lester  Deutch  recently  joined  our 
Service  Department,  doing  his  stuff  on 
typewriters. 
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Mr.  W.  H.  Manning,  Service  Man¬ 
ager,  was  promoted  to  the  Sales  De¬ 
partment  in  the  Accounting  Macliine 
Division.  He  served  UEF  well  in  the 
service  of  Accounting  Machines  for 
ten  years  and  the  past  two  years  as 
Service  Manager.  The  l)est  wishes  of 
the  St.  Louis  organization  were  ex¬ 
pressed  to  Mr.  Manning  through  the 
presentation  of  a  pen  and  pencil  set 
at  the  end  of  an  unusually  warm  day, 
and  all  present  enjoyed  refreshments. 
Mr.  0.  Zinser  succeeds  Mr.  Manning 
as  Service  Manager.  Mr.  Zinser  has 
been  connected  with  the  organization 
for  the  past  11  years.  To  both  we 
extend  our  best  wishes  for  success  in 
their  respective  endeavors. 

— Associate  Editor  Staehle 


PACIFIC 


Denver 

A  mine  owner  from  an  eastern  city 
called  at  our  office  recpiesting  a  dem¬ 
onstration  of  a  machine  for  use  on 
Cost  Accounting.  Salesman  Gladden 
told  him  that  we  had  “just  the  ma¬ 
chine  for  the  job”  and  demonstrated 
the  Elliott  Fisher.  Permission  for  a 
survey  was  obtained,  which  resulted 
in  an  order  for  one  CAX  43  AE  8D 
Elliott  Fisher  Bookkeeping  Machine 


with  13  registers.  Installation  was 
made  in  the  mine  office  at  Empire, 
Colorado,  and  the  machine  is  being 
used  with  6  different  setups,  using  13 
different  forms. 

In  days  gone  by,  it  was  a  test  of 
endurance  to  climb  Pike’s  Peak  with 
an  antomohile.  While  this  Peak  is  one 
of  the  highest  in  Colorado,  we  feel 
sure  that  Salesman  Gladden  has  estab¬ 
lished  an  all-time  record  in  climbing 
10,200  feet  to  install  an  Elliott 
Fisher.  We  would  not  give  much  for 
the  above  mentioned  auto,  but  we 
know  that  the  Elliott  Fisher  will  con¬ 
tinue  to  run  indefinitely. 

To  Salesman  Gladden,  congratula¬ 
tions  for  an  excellent  selling  job. 

— Associate  Editor  Mitchell 

El  Paso 

Momsen-Dunnegan-Kyan  Company 
have  lieen  users  of  Elliott  Fisher  hill¬ 
ing  equipment  for  10  years.  They 
have  a  big  billing  job.  Through  efforts 
of  competitive  salesmen,  they  became 
enthused  about  other  types  of  billing 
equipment  and  purchased  one  ma¬ 
chine  for  test  purposes.  Recently  they 
made  billing  tests  with  the  new  Elec¬ 
tric  Elliott  Fisher  Biller  and  discov¬ 
ered  that  Elliott  Fisher  proved  to  be 
more  successful  in  speed,  better  copy 
work,  and  lends  itself  to  much  better 


flexibility  in  collating  additional 
copies.  Result:  Sale  of  three  new 
Electric  Elliott  Fisher  Billing  Ma¬ 
chines. 

• 

Yon  shonld  see  Max  Shaver,  onr 
Branch  Manager.  He  toured  west 
Texas  and  southern  New  Mexico  and 
has  just  returned.  He  traveled  with  the 
top  down  on  his  “steam-engine”  La 
Salle  and  now  he  is  as  sunburned  as 
a  s])anked  baby.  However,  he  brought 
hack  the  bacon,  having  sold  an  Elliott 
Fisher  machine  in  Roswell,  New 
Mexico;  a  Sundstrand  Bookkeeping 
Machine  in  Alpine,  Texas;  and  re¬ 
turned  with  a  car  load  of  trade-in 
ty])ewriters. 

• 

Bob  Pine  from  Arizona  is  our  new 
Typewriter  salesman.  Bob  is  getting 
along  fine  now,  although  he  did  have 
some  trouble  walking  on  paved 
streets.  He  has  every  indication  of 
being  a  winner. 

• 

We  welcome  Margaret  Steffey  as 
the  new  Branch  Cashier.  She  has 
every  qualification  of  a  good  cashier. 

• 

Sid  Reynolds  from  California’s 
State  Capitol  has  joined  our  mechan- 


ELGIN,  ILLINOIS:  Wrona  Brothers,  Sales  Agents,  together  with  their  mechanic  and  office  clerk  are  shown  with  the  19 
Underwood  Noiseless  Typewriters  sold  to  the  Brethren  Puhlishing  Company. 
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UEF  NEWS 


SAN  FRANCISCO:  Photo  shows  the  UEF  exhibit  at  the  Business  Show  of  Progress 
liehl  in  the  Palace  Hotel.  Considerable  interest  was  shown  in  our  payroll 

applications. 


ical  force.  He  is  doing  a  good  job  on 
the  Elliott  Fisher  machines  in  El 
Paso.  Sid  is  a  former  El  Paso  resi¬ 
dent  and  we  suspect  that  he  asked  for 
a  transfer  hack  here  so  that  he  could 
enjoy  the  horned  toads  in  this  section. 

• 

A  new  Adding  Machine  Salesman 
just  started  with  our  force.  He  is 
(Joe)  Warren  Vernon  Bush,  a  hush- 
leaguer,  who  has  just  finished  his 
Business  Administration  course  at 
New  Mexico  College  of  Agriculture 
and  Mechanic  Arts.  He  has  every  ear¬ 
mark  of  a  promising  salesman. 

— Associate  Editor  Saner 

Fresno 

The  General  Office  Machine  Com¬ 
pany,  onr  sales  agents  in  Bakersfield, 
closed  a  deal  for  two  16-inch  Elliott 
Fisher  Machines,  same  Iteing  sold  to 
the  San  Joaquin  Cotton  Oil  (Com¬ 
pany,  a  subsidiary  of  Anderson 
Clayton  Company,  Houston,  Texas. 
They  were  so  well  pleased  with  the 
service  our  agent  as  well  as  this 
branch  had  given  them  on  two  ma¬ 
chines  purchased  last  year  that  they 
were  continuing  the  use  of  Elliott 
Fisher  equipment.  We  take  onr  hats 
off  to  Mr.  H.  A.  Davies,  Manager  of 
General  Office  Machine  Com])any. 
One  et[uipment  is  to  f)e  used  in 
Bakersfield  and  the  other  in  Chow- 
chilla.  Cal. 

Our  Adding  Machine  Salesman  in 
Fresno,  George  L.  Higgins,  secured 
an  order  for  two  8142P’s  for  use  on 
accounts  receivable  work  and  cost 
ledgers,  as  well  as  account  age 
analysis  at  the  end  of  each  month. 
These  machines  were  sold  to  Kyle  & 
Company,  johl)ers  and  manufac¬ 
turers  of  steel  products,  the  largest 
firm  of  its  kind  in  the  San  Joacpiin 
Valley.  This  should  please  Mr. 
Donovan  because  it  follows  the  ad¬ 
vice  in  his  bulletins  urging  us  to  in¬ 
crease  our  average  sale  by  selling 
8142’s.  Congratulations  to  Mr. 


As  an  item  of  office  gossi]),  our 
serviceman  of  long  standing,  Joe 
Ayers  took  unto  himself  a  wife  on 
August  first,  (iongratulations  and 
best  wishes!  Joe  has  been  thinking 
about  this  proposition  for  some  time. 
In  fact,  we  have  noticed  that  he 


seemed  to  he  looking  right  through 
the  ty])ewriters  recently,  instead  of 
looking  at  them.  In  any  event,  he 
can  repair  them  with  his  eyes  closed, 
so  it  has  had  no  ill  effect  on  his 
work.  We  wish  him  many  years  of 
happiness. 

Frank  Sinopoli  has  just  entered 
onr  employ  as  an  a])prentice.  He 
has  joined  the  guild  of  screwdriver 
wielders  and  we  all  wish  him  success. 

— Associate  Editor  W  eitz 

Portland,  Ore. 


EBBIE  E.  SWANSON 

El>l)ie  Edward  Swanson,  who 
was  51  years  of  age,  passed  away 

on  June  lltli. 

Mr.  Swanson  was  a  faithful, 
loyal  worker  and  eontriltnted  a 
great  deal  toward  the  good  will 
with  which  this  community  holds 
onr  Company  and  its  products. 

He  was  a  (piiet,  iinassuniing 
gentleman  who  was  always  on 
the  Joh  and  who  always  did  a 
good  joh.  Now  that  he  has  laid 
down  his  tools  for  the  last  time, 
everyone  in  this  office  realizes 
that  we  have  suffered  a  real  loss. 


Melvin  Grihhle,  former  Jnnior 
Salesman  at  Washington,  D.  C.,  is  in¬ 
troducing  his  winning  smile  about 
town  as  one  of  onr  Adding  Machine 
and  Typewriter  Salesmen. 


Irving  Wieder,  for  a  number  of 
years  auditor  and  office  manager  of  a 
])rominent  local  manufacturing  com- 
})any,  is  now  ringing  door  l)ells  by  day 
and  studying  his  Sales  Training 
course  by  night  to  establish  himself 
as  a  successful  representative  of  our 
Accounting  Machine  Division. 

• 

This  week  we  had  the  pleasure  of 
greeting,  as  a  Portland  visitor  on  va¬ 
cation,  onr  good  friend,  George  Wer¬ 
ner,  Assistant  Secretary  and  Treas¬ 
urer,  and  the  way  he  hurried  out  of 
town  we  believe  he  had  one  of  onr 
good  fishing  streams  in  mind. 

— Associate  Editor  Ehrsuni 

“I’ve  an  invention  at  last  that  will 
mean  a  fortune!” 

“What  is  it  this  time?” 

“Why,  it’s  an  extra  key  for  a  type¬ 
writer.  When  you  don’t  know  how 
to  s])ell  a  word  you  hit  that  key  and 
it  makes  a  blur  that  might  be  an 
‘e’  or  an  ‘a’  or  almost  anything  else 
yon  like.” 

— From  Washington  Star. 
Sul)mitted  by  E.  P.  Maurer, 
Milwaukee  Branch. 

Los  Angeles 

The  Los  Angeles  Branch,  having 
heard  that  June  is  the  month  for 
brides,  have  done  all  they  could  to 
n])hold  this  age-old  tradition. 


On  June  8rd,  Hector  Hall  and 
Kathryn  Taylor  were  married  at  All 
Saints  E])iscopal  Church  in  Pasadena, 
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California.  Mr.  Hall  is  employed  in 
our  Service  Deparlment  as  a  Tyjjc- 
writer  serviceman. 

• 

On  June  12th,  Kathryn  Howells  be¬ 
came  the  bride  of  Scott  B.  Kirkpatrick. 
The  wedding  took  place  in  the  Mc¬ 
Carty  Christian  Church,  and  later  a 
reception  was  held  at  their  new  home. 
The  bride  is  employed  in  our  Service 
Department  as  secretary  to  the  Service 
Foreman. 

• 

On  June  19th  William  J.  Dietrick 
and  Frances  Gonnerman  were  married 
in  San  Gabriel,  California.  Mr.  Die¬ 
trick  is  the  Wholesale  Portable  Repre¬ 
sentative  for  Zone  20  and  has  been  in 
the  employ  of  the  Company  since 
1923. 

• 

On  May  29th,  Jack  Moran  and 
Grace  Murphy  were  married  in  Wil- 
shire  Chapel.  Mr.  Moran  is  a  mem¬ 
ber  of  our  Service  Department. 


On  June  7th,  M.  R.  Gordon  and 
Mildred  Reeder  were  married  at  Los 
Angeles.  Mr.  Gordon  is  also  a  mem¬ 
ber  of  our  Service  Department. 

• 

To  the  many  friends  of  H.  B.  Hillis, 
better  known  to  his  friends  as  “Jack,” 
the  following  wire  will  be  a  distinct 
surprise. 

“I  DECIDED  JACK  HAD  BEEN 
A  BACHELOR  LONG  ENOUGH 
SO  I  TOOK  HIM  TO  LAS  VEGAS 
BY  PLANE  AND  GOT  IT  OVER 
WITH  IN  A  HURRY  BEFORE  HE 
COULD  CHANGE  HIS  MIND 
CONGRATULATIONS  ARE  NOW 
IN  ORDER  LETTER  EOLLOWING” 
(signed) 

HELEN  FECHTNER  HILLIS 

Mr.  Hill  is,  who  was  a  confirmed 
bachelor,  is  one  of  our  Typewriter 
salesmen,  and  a  member  of  the  1935 
All  Star  Salesmen’s  Club.  Mr.  Hillis 
has  been  in  the  employ  of  the  Com¬ 
pany  for  a  period  of  twenty-five 
years  and  has  made  a  host  of  friends 
both  within  and  outside  the  Com¬ 
pany. 

Miss  Fechtner,  who  until  very  re¬ 
cently  was  our  Cashier,  had  been  with 
the  Company  for  thirteen  years.  Miss 
Fechtner  tendered  her  resignation  one 
month  ago  to  become  effective  July 
first,  giving  as  her  reason  the  fact  that 


she  had  worked  long  enough  and  was 
going  to  make  her  home  up  North. 
However,  it  appears  now  that  she  had 
different  intentions. 

• 

The  best  wishes  of  the  entire  Los 
Angeles  organization  go  out  to  these 
newly  married  couples,  and  we  sin¬ 
cerely  hope  that  their  married  life 
will  be  very  happy. 

— Associate  Editor  Lott 

Seattle 

Naturally,  we  are  glad  we  came  out 
on  top  in  the  Field  Day  Sales  Con¬ 
test,  and  we  do  know  that  failure  to 
win  could  not  be  blamed  on  R.  F. 
Montgomery,  our  top-ranking  Sales 
Agent  from  Yakima,  Washington, 
who  sent  us  the  following  hasty  note 
near  the  end  of  the  month,  attached 
to  a  school  order  for  10  machines: 


‘Tn  my  rush  to  get  the  order  made 
out,  I  made  only  three  copies.  There 
was  a  competitor  waiting  outside.  I 
got  the  enclosed  order  signed  and  left 
through  another  door,  but  in  my 
hurry,  I  left  my  brief  case  in  the  of¬ 
fice  and  now  I  haven’t  any  school 
agreement  forms  to  complete  the 
order,  but  I  know  you  want  the  order 
in  this  month,  so  here  it  is  for  10  ma¬ 
chines. 

“There  are  no  trade-ins  on  this 
order,  or  on  the  five  new  machines  this 
school  purchased  from  me  last 
month,  as  they  have  increased  their 
equipment  by  adding  these  15  new 
Underwoods.” 

“Monty”  is  a  firm  believer  in  the 
rule,  “Get  the  order  and  get  out.”  He 
is  also  the  kind  of  enthusiastic  sales¬ 
man  that  can  consistently  turn  in  a 
good  sales  performance  and  can  still 
“come  through”  with  extra  business 
when  it  is  needed. 

— Associate  Editor  Fink 


lirst  Salesman:  “Did  you  get  tliat  order  for  macliines  we  were  talking  about  this 
morning?” 

Second  Salesman:  “You  bet  I  did,  and  in  addition  to  the  machines  I  sold  him  6 
Supply  Combination  Coupon  Books.” 
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Grandmother  Is  a  Typist 


WE  OFTEN  have  been  told  that 
the  Efnderwood  Portable  is  the 
ideal  personal  typewriter  for  young 
and  old.  We  are  indebted  to  Robert 
W  ei  horn,  student  at  Phillips  Acad¬ 
emy,  Andover.  Massachusetts,  for 
this  ])hotograph  of  his  grandmother. 


Grandmother  Nunn 

Mrs.  W  illiam  Joseph  Nunn,  aged  87. 
and  an  enthusiastic  Einderwood  Port¬ 
able  booster.  Mrs.  Nunn  says;  ‘T 
consider  the  Underwood  the  best 
typewriter  I  ever  used.’* 

Our  appreciation  to  Robert  W^el- 
born  and  Grandmother  Nunn. 


Advertising  Conscious 

Harry  J.  Maynard.  Authorized  Un¬ 
derwood  Portable  Dealer  of  Carmel. 
New  York,  overlooks  no  bets  in  pro¬ 
moting  and  selling  Underwood  Port¬ 
able  Tvpewriters. 

Mr.  Mavnard  advised  the  Portable 
Tv|)ewriter  Division  that  although  he 


has  had  this  cover  on  for  only  about 
two  weeks  he  has  already  traced  defi¬ 
nite  sales  bv  use  (»f  this  means  of 
advertising. 


••ril  have  to  hang  up  now,  (har — 
tliere’s  a  moh  waiting  for  this  booth.” 

— Courtesy  of  College  Humor 

July,  the  seventh  month  of  the  Gregorian 
year,  hath  31  days.  According  to  ancient 
reckoning  it  was  the  fifth  month  in  the 
year  and  was  called  Quintillius  until  Mark 
Anthony  named  it  July  in  compliment  to 
the  great  Roman  statesman  and  general, 
Cains  Julius  Caesar,  whose  birthday  fell 
on  the  twelfth  of  the  month. 

The  first  issue  of  the  UEF  News  made 
its  bow  in  July  of  1933.  This  year,  due  to 
vacation  schedules,  the  July  issue  was  not 
published.  The  August  issue  ivill,  there¬ 
fore,  start  the  new  volume  and  ivill  he 
designated  Volume  5 — Number  1. 


Associate  Editors 


Atlantic  District 

Albany,  T.  J.  McMahon;  Boston. 
C.  H.  Prentice;  Buffalo,  Jack 
Tench;  Hartford,  A.  A.  Seymour: 
New  Haven,  H.  F.  Lyons;  Porj- 
LAND,  P.  S.  Donovan;  Providence, 
W.  Boehnke  and  W.  T.  Austin; 
Rochester,  Charlotte  Smith; 
Springfield,  R.  E.  Ward:  Syra¬ 
cuse,  D.  U.  Felter. 

Neiv  York  District 

New  York,  G.  A.  Meinecke,  A.  H. 
Peters  and  A.  W.  Beecher;  Comp¬ 
troller’s  Dept.,  J.  H.  Gilmore;  Treas 
urer’s  Dept.,  W.  V.  G.  Riblet ; 
Newark,  H.  L.  Young. 

Eastern  District 

Allentown,  M.  E.  Miller:  Balti¬ 
more,  Philip  Starr:  Charlotte,  W. 
R.  McDowell;  Harrisburg,  H.  B. 
Taylor;  Philadelphia,  L.  H.  Hil¬ 
liard;  Richmond,  Ogarita  G.  Myers: 
Scranton.  L.  C.  Junes:  ^a.suing- 
lON,  J.  V.  Brownell. 

Central  District 

Akron,  L.  D.  Wrentmore:  Cin¬ 
cinnati,  J.  WL  Staun :  Cleveland. 
G.  H.  Porter;  Columbus,  M.  Brum 


field;  Detroit,  V.  Picard;  Grand 
Rapids,  M.  Wb  Drost:  Louisville. 
Ralph  Elkin ;  Pittsburgh,  L.  S.  Weli- 
ster;  Toledo,  J.  V.  Whitehouse: 
Youngstown,  K.  E.  Sechler. 

Western  District 

Chicago,  N.  J.  Van  Dyne;  Daven¬ 
port,  F.  M.  Anglim ;  Des  Moines,  E. 
M.  Whitaker;  Green  Bay,  C.  B. 
Bretzke;  Indianapolis,  G.  W.  Hunt; 
Kansas  City,  D.  E.  Conklin;  Mil 
WAUKEE,  A.  J.  Lindemann:  Minne- 
\POLis,  S.  S.  Baker;  Omaha,  Marion 
Dennis ;  Peoria,  A.  V.  Longenecker ; 
Rockford,  C.  R.  Oehler;  South 
Bend,  W.  A.  Hazelton;  St.  Louis, 
Edwin  S.  Staehle;  St.  Paul,  J.  C. 
Curtis. 

Pacific  District 

Boise,  A.  J.  Salisbury;  Butte,  W. 
Crist;  Denver.  W.  H.  Mitchell;  El 
Paso,  M.  M.  Shaver;  Fresno,  L.  A. 
N^’eitz;  Los  Angeles,  T.  H.  Lott: 
Phoenix,  G.  G.  Russell;  Portland, 
F.  C.  Aff ;  Sacramento,  A.  G.  Walsh ; 
Salt  Lake  City,  Berenice  Daley; 
San  Diego,  J.  J.  Voorheis;  San  Fran¬ 
cisco,  Geo.  Walker;  Seattle,  Aure¬ 
lia  Lonseth;  Spokane,  L.  W.  Pick¬ 
ier. 


Southern  District 

Atlanta,  Frances  Morgan;  Bir¬ 
mingham,  F.  A.  Knowles;  Dallas, 
Billie  L.  Urie;  Houston,  0.  H. 
Cook;  Jacksonville,  J.  W.  Roberts; 
Memphis,  G.  L.  Frymire;  Nashville, 

J.  A.  Pittman;  New  Orleans,  J.  L. 
Videau;  Oklahoma  City,  Elsie 
Gibbs. 

Service  Service  School 

George  Bender.  M.  W.  Singiser. 
F  oreign 

Austria,  K.  Weiss;  Austria  and 
Balkans,  S.  Surmagne;  Belgium,  J. 
LePas;  Bulgaria,  E.  Warthanesian; 
Canada,  J .  L.  Seitz ;  Czechoslovakia, 

K.  Tuebner;  Cyprus,  Miss  A.  Mar- 
couillides;  Denmark,  A.  Laursen; 
England,  E.  O.  Gilmore;  Estonia, 
Karl  Raid;  France,  L.  Grandjean; 
Hungary,  Dr.  P.  Kovacs;  Italy,  Dr. 
Germany,  Miss  C.  Geintzer;  Hun¬ 
gary,  Dr.  P.  Kovacs;  Italy,  Dr.  G. 
G.  Roseo;  Latvia.  P.  G.  Stabl- 
berg;  Norway,  D.  Bentzen;  Pales¬ 
tine,  B.  Kushner,  Spain,  (Bar¬ 
celona),  E.  Truniger:  ^Madrid,  A. 
Stocklin;  Sweden.  B.  Henning; 
Sw'ITZErland,  Fritz  Beetschen: 
Syria,  J.  C.  Khouri. 

Export  Hartford  Works 

F.  D.  Lehn.  E.  A.  Stowell 

Central  Train-  Bridgeport 
ing  School  B  orks 

Leo  T.  Osmun.  Sam  Dolan 


There’s  no  stopping  to  hunt  for  a 
key  when  you  use  an  Underwood 
Sundstrand.  No  eye-wandering  or 
head-swinging  to  invite  error  or  in¬ 
duce  fatigue.  With  only  10  numeral 
keys  to  operate,  touch- figuring  is  a 
natural  development. 

The  Underwood  Sundstrand 
writes  figures  on  the  tape,  adds  and 
subtracts,  15%  to  259c  faster.  A  new 
exclusive  3 -Point  Control  feature 
provides  amazing  figuring  short  cuts, 
in  division  and  multiplication  .  .  . 
allows  three  keys  to  perform  six  im¬ 
portant  operations. 

Let  us  demonstrate  the  new  Under¬ 
wood  Sundstrand  on  your  own  work, 
in  your  own  office,  using  your  own 
operator.  We  believe  you  will  find  it 
to  be  15%  to  25%  faster.  There  is  a 
manually  or  electrically  operated 
model  for  every  figuring  purpose. 
Why  not  get  in  touch  with  our  near¬ 
est  Branch  office  today  ?  Every  Under¬ 
wood  Sundstrand  machine  is  backed 
by  nation  -  wide,  company  -  owned 
service  facilities. 

Adding  Machine  Division 
UNDERWOOD  ELLIOTT  FISHER 
COMPANY 

Adding  Machines . . .  Typewriters . . .  Accounting 
Machines. ..  Carbon  Paper,  Ribbons 
and  other  Supplies 

One  Park  Avenue,  New  York,  N.\’. 
Sales  and  Service  Everywhere 

Underii'oocl  Elliott  Fisher 

Speeds  the  World’s  Business 


Copyritfht,  1^37, 

IJnderwoud  Elliott  Fisher  Co, 


4368  CHECKS  PER  HOUR 

M/ss  Roberta  Taylor,  employed  by  interna- 
tionally-known  mail  order  house,  demon¬ 
strates  the  high  speed  of  her  Lt nderuood 
Sundstrand  by  listing  and  adding  hank 
checks  as  part  of  her  regular  run  of  the 
day’s  work,  at  the  rate  of  4.}CS  per  hour. 
Note  that  she  ivatches  the  work  instead  of 
the  keyboard. 


■  '-A 


Underwood 

Sundstrand 

ADDING-FIGURING  MACHINES 


Swing  into  action.  Demonstrate  the  Underwood  Sundstrand. — W .  F .  Arnold, 

Printed  in  U.S.A. 


